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How SACE can support new 
business between Italian 
Exporters and Kuwaiti Buyers
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Deployed Resources
(SACE Group)

Claims settled

Gross profit 
(SACE S.p.A.) 

Net profit 
(SACE S.p.A.) 

Equity

Technical reserves

Fitch’s Rating

Fitch’s SCP

46 € Bn

163,6 € Mn

110,3 € Mn

79,7 € Mn

4,7 € Bn

4,9 € Bn

2H2020 Financials

BBB-

40 years supporting over

26.000 Italian Companies in 

198 countries

90% SMEs clients

21 € Bn ‘Garanzia Italia’ transactions

Through the synergy of insurance and financial services, we run a unique operating model aimed at Italy’s economic 

development. We support Italian companies, particularly SMEs, aiming to grow in Italy and globally.

SACE in a nutshell

SACE is a joint stock company subject to direction and coordination of the Italian Ministry of Finance.

AA
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Our 4 drivers to support the growth

o Dedicated teams located in 

Italy and abroad providing 

companies with a holistic 

support

o Strengthened presence in 

areas with greater potential

o Promotion of a safe export 

culture among Italian 

companies

o 4 different export kits based 

on the experience

o Partnerships with qualified 

institutional entities (ICE, 

Confindustria, Ispi etc.)

o New opportunities for Italian 

companies, to increase their 

chances of expanding their 

business

o Priority access to projects 

and key representatives of 

large foreign Buyers

Proximity and support to 

companies

Education 

and Export Culture

Digitalization and 

simplification

Promotion and 

Business Matching

o Products and services 

available on the platform 

www.sacesimest.it

o Increase of online 

transactions 

o Less contractual 

documentation 
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DOMESTIC NETWORK INTERNATIONAL NETWORK

Our Network

Milan

Venice

Turin

Palermo

Naples

Bari

Ancona

Florence

Brescia

Verona

Lucca

Monza

Bologna

Rome

Genova

Sao Paulo

Johannesburg

Nairobi

Mosca

Istanbul

Mexico City

Mumbai

Dubai

Hong Kong

Shanghai

Accra

Il Cairo
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Gathering opportunities

Sign of a contract

Production

Deferred payment

Investing in Italy 

and abroad

Company 

needs

Discover 
markets and 
counterparts

Issuance of 
contractual 
guarantees

Working 
Capital 

Facilities

Credit 
Discount

Credit Risk 
Coverage

Financing 
investments& 

PRI

 Information 

report

 Risk maps 

 Counterparties 

evaluation

 Bonds

 Contractual 

guarantees

 SBLC

 Short Term 

financing

 Working Capital 

Facility

 Financial 

guarantees

 Credit insurance 

(domestic, 

foreign)

 Single and credit 

portfolio 

insurance

 Trade Finance

 Factoring
 Long term 

financing

 FDI Insurance

 Equity (SIMEST) 

and SIMEST direct 

lending

Insurance

SACE SIMEST 

Solution

Our products to support export and internationalization projects
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Our support to Italian companies in the food and beverage sector

 Deferred payment both on single credit risk and with a 

portfolio approach

 Goods cannot be collected in Italy (ex-works delivery)

 Termination by force majeure

 Goods cannot be delivered due to restrictions in the 

destination country

 Cash flow management issues

 Limited credit lines

Trade Finance e Credit 

Recovery

(Credit) 

Insurance 

Policy 

Financial guarantees

and Soft Loans

Risks (increased due to the Covid-19 pandemic)
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The benefit for the Buyers in the food and beverage sector

 More favourable sales terms and conditions

 Positive preliminary assessment by SACE Bt

 No utilization of bank credit lines

Credit 

Insurance

Policy 



EXPORT UP is the new digital platform that allows exporting companies to insure 
against the risk of non-payment:
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Export of goods/services

(deferred) payment

Policy

Bank 

(assignment) 

Discount  (optional)

Italian Exporter Foreign Buyer

FEATURES

This credit insurance policy

allows foreign buyers to finance

purchases with short or long-term

credit terms, by issuing promissory

notes based on the deferred credit

amount.

The insured credits could be

discounted without recourse by

transferring the policy to the bank or

other discounting financial

intermediary.

BENEFITS FOR THE BUYER

Extended terms of payment

on a medium/long term basis

and at more competitive interest

(generally reducing all-in cost if

compared to some alternative

local sources of funding)

No need to use local bank

credit lines.

BENEFITS 

FOR THE EXPORTER

Certainty of repayment and

thus more stable cash flows

Improved cash position-the

policy can be transferred to

discount the underlying credit

without recourse

FEATURES

This credit insurance policy

allows foreign buyers to finance

purchases with short or long term

credit terms.

The insured credits could be

assigned by transferring the policy

to the bank or other discounting

financial intermediary.

BENEFITS FOR THE BUYER

 Extended terms of

payment on a medium/long

term basis and at more

competitive interest

(generally reducing all-in

cost if compared to some

alternative local sources of

funding)

 No need to use local bank

credit lines.

BENEFITS FOR THE EXPORTER

 Certainty of repayment

and thus more stable cash

flows

 Improved cash position-

the policy can be assigned

to support the discount of

the underlying credit



BT EXPORT 24:

Dedicated to the 
company that 
exports goods 

produced to order

Thanks to our subsidiary SACE BT, companies improve the management of
commercial receivables and take advantage of new development opportunities with the
security of an insurance that protects from risks
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BT TOP UP:

Level II coverage 
on a single debtor 

or the entire 
portfolio

BT FACILE
PMI:

Global Coverage 
dedicated to micro 

and small enterprises 
with a turnover up to € 

5 million

VALUTAZIONE

AZIENDA:

the service offers a 

creditworthiness 

assessment of 

possible customer in 

Italy or abroad

BT 360°:

Global coverage: 
insurance of the 

whole turnover or 
on homogeneous 
segments towards 

Italian and 
international 

buyers 

BT  SVILUPPO  
EXPORT:

Single Foreign 
Risk Coverage 

with a maximum 
percentage of 

90%



Case study: supporting Italian export to Kuwait

Major Advantages for seller:

• Gain access and expand into foreign markets with 

SACE support

• Offer more competitive payment terms

• Certainty of repayment and thus improved cash 

position in case of liquidity need

Major Advantages for buyer:

• Obtain favorable conditions (deferred payment)

• No recourse to the banking system

Commercial contract: 

• Object: supplying of  2 containers of Italian pasta 

• Contract value: 500k Euro

• Down payment: 0%

• Deferred payment: 100%

• Tenor: up to 23 months

Export of goods/services

(deferred) payment

Credit Insurance Policy

Bank (assignment) 

Discount  (optional)

Italian Exporter Foreign Buyer



ROME

Piazza Poli, 37\42 

00187 RM

+39 06 67361

info@sacesimest.it

SACE 

MEXICO, 

MEXICO CITY

+52 55 24536377 

messico@sace.it

UAE, DUBAI

+971 45543451

dubai@sace.it

TURKEY, ISTANBUL

+90 2122458430/1

istanbul@sace.it

CHINA, HONG KONG

+852 35076190

hongkong@sace.it

SOUTH AFRICA, 

JOHANNESBURG

+27 11 4638595 

johannesburg@sace.it

RUSSIA, 

MOSCOW

+7 495 2582155

mosca@sace.it

KENYA, NAIROBI

+254 719 014 207 

nairobi@sace.it

BRAZIL, SAO PAULO

+55 11 31712138

saopaulo@sace.it

INDIA, MUMBAI

+91 22 43473470

mumbai@sace.it

ANCONA

+39 071 29048248/9

ancona@sace.it

BRESCIA

+39 030 2292259

brescia@sace.it

MILAN

+39 02 4344991

milano@sace.it

PALERMO

+39 091 7666670

palermo@sace.it

VENICE

+39 041 2905111

venezia@sace.it

BARI

+39 080 5467763

bari@sace.it

FLORENCE

+39 055 5365705

firenze@sace.it

MONZA

+39 039 3638247

monza@sace.it

ROME

+39 06 6736309

roma@sace.it

VERONA

+39 045 597014

verona@sace.it

NAPOLI

Antonio Bartolo
Responsabile Campania-

Sicilia 

Mid Corporate Centro Sud

a.bartolo@sace.it

T +39 081 5836131

M +39 335 5822424

LUCCA

+39 0583 444234

lucca@sace.it

BOLOGNA

+39 051 0227428

bologna@sace.it

TURIN

+39 0110142450

torino@sace.it

CHINA, SHANGHAI

+8621 51175446

shanghai@sace.it

EGYPT, CAIRO

+20 227356875

cairo@sace.it

GHANA, ACCRA

+39 06 6736000

info@sacesimest.it

Contacts www.sacesimest.it

NAPOLI

Gianluca Amero
Senior Relationship Manager 

Campania 

Mid Corporate Centro Sud

g.amero@sace.it

T +39 081 0642214390

M +39 344 3807794



Thanks


